uel§iins Uszd1d 2563 (afumumauaiadi 1) Hrugam

msFhdaugiimadmiansaziny az nvle. ludsin

1. SnquszasdiFegnsmans

(Strategic Objective)

503

(Customer Value Proposition )

2. nagniszdvesing
CRI gnszdunasg e maniua
nazmsliimvesgni Taglimaluladasia
(Customer Service)
Ccre msahandi gz

nazinmngugninud iy (CRM)

CR3 ahalszaumsaifiaiugni (Customer Experience)

5. nagnEszdumsam

CR1 8n3zdUNAIT MO IHAAT U

uazmMBnrivesgndn TnolinaluloBAbia
(Customer Service)
cr2 asahummdntusivgediluszezen

nazinngugniiud ity (CRM)

CR3 ahalszaumsniiiafugni (Customer Experience)

3. Tansdufivauszdueins
- anuftanolovosgan
ndugnirnuson dhuogoriis naznidiinudon)
ndugnirnelig (gaaminssy nazvndivindlne)
mndguaziug (wms uazsg3amde g
- Yosasdumumsliamsgedifianas
-anwdnsalumsinnzinazdamgndoyavos Potential
Customer (Strategic 10z Star) titoMHUA nagnimamsnaia
Tungugsharioariioa
- maniianelagni Key Account, High Valua

- Amduiave s UiaN PEA Customer Journey

P "
6. e IamsAnivOusEAUmBOY

- mawitanolovoagniosmuaumstiiih mn 2

- nonriianelognn
ndugnisudon (huegerdis nazwdivinudon)
ngugnielig (gaammnssu nazvndivindlng)
magazdug (1ems nazSg3mmia nazdug)

- Jovavdmumsl¥aAmsgniiianas u

~aflanelagnd Key Account, High Valua

- mmduiavesnruaiann PEA Customer Journey

4.fhwang
-"hitfoundnsziy 4.37
-hitiosnirfouaz 4.40
-"hitfouniiiouaz 4.32
-hitiosninfouaz 4.33
-"hitfoundriovaz 10

-hitioundiaziu 5

-"hitfouniiovaz 4.34

-hitiosndifowaz 100

7.8hwne

-hitiouninaziiy 4.37

-"hitfoun3razei.

- hitfounnaeiu.

-"hitfoun3raze.

-hitiosninfovas .......

-"hitfoun3razei..

- hitioundrfouaz 100

3. unainsemaran 5. unnloR
(Operating Strategies W30 Strategic In Gaydommminndonfinamioihmng thvine Tasunal lasanaz lasanas lasands ERitl W% HINOING
(Activities | Action Steps)
Lupnuvneral fiRnuvesdiansgud 1.1 §a0usuHaNGAT "Customer Journey & CRM toward Digital Utility" 52811 2563 M(N2)
U331 (Front Manager) a1 - afa
(19110 KEEN 14 $14 NH1: Smart Workforce) | nvln.2 - s molulasing 34
a3 - s
nn2 1 s
Lsuanveenal filRavvesdamsgud 1.2 Aamunazdsziiunamsaniivau (KP1 vesdiamsguinuuimsgadn v,
wu3M3ga (Front Manager) (/) (Front manager) nugilomsufifnuvesfiiamsgudnnidmsgai bl 13
(18110 KEEN 14 §11 NH1: Smart Workforce) | nvln.1 mla.
mln2 sl 15 Sundadulasnd 4 0.00% W)
min3
2m2
ths.(n2) soamamotu 1 doundaaulasne
2. ipmaruianndnoamnsnadudng 2.1 bl 51 13 FaouswouT msvAnisdaclo (Service mind) WiFudumy nndun,
msadennudiniusiuged Saumusia dondufined, damusiaduli, umiana Joneu dunfdou fmed hidy nuasb.
(g8 KEEN 14 §11 NH1: Smart Workforce) | n¥ln.1 1 ata 1 auasum.
(runsduiiva nvln. 72563) a2 1 af L molulasina 34 1nfe 0.00% nuwshi.
a3 1 s f il 13
MA2 3 s J avla.
22 naliinamdrionsimngaumshiudmsgniiibiudn (Service Excellence) Ao
1iumiinaiaadeiugadlauase i wifnans £/0, i Front office, duann
witnawli¥ wimagai
a1 - nfe wn2)
min2 - [t & melylasine 2-4 1nfe
min3 - nfe J
a2 s

wanansuu 5 (1)



3umuauiannmsliuimsgni 3.1 90 nvlvl. §ad Jsz i ugnMFumsrhy Internet 118z
domaluladasia PEA smart plus
(rumaduiina nvn. 92563) alal
niln2 ] sananssu 3 ada/lasune 3s1 100.00%

a3 r

17 ovvl.#3 A

an2 J

N o R R— 1 sl - 9. AT .
M31114IN9 Doing Businees : World Bank AWIMA (Doing Business : World Bank) 1¥iiugndn o) non.
(eumaduiinam nvln. 112563) qammassn ansadiiumsldeamazaan 1 uazadesiieiu -3
suiumsmelu 20 Slfiu niulifiion L o] neniutiaon L pE— - o
adasiined 3 nla 30(100) WioRndaonadlaif 250 kvA) s vosgnimero | #1urin preme— T preme— - - — mle.
.1 100% (1) G @) G @) G @ ()
enumelu 10
a2 100% stoamnelu 10 Sundadudon S viaiuion
100% 100.000
s 100% aashy.
702 100% mn2)
#n.n2) swamnelu 15 Sundaauidon -3
avla.
supuavaemdniuiiasugei 5.1 maliuimaadulaglifaa s wivgeiinod iy mugile KamT)
Key Account a1 327 310
(s nvln. 92563) nln2 230 310 %nunumu'lu 15 Sundaiu Tanna 230 nw/lanna 100.00%
a3 349 310 J
mn2 906 W

hn.n2) enuranolu 1ioundsiulasing

Lanansuuy 5 (2)



Lanansuuy 5 (3)




Lanansuuy 5 (4)




Lanansuuy 5 (5)




8.3 szdunauduionsaguaduiiumsuazmsmuguiamunay

nahmazmsdaniing

daldinuzihaudiumsuinignd yolasina

83.1 apdnsamsaivmugnmnelminmdeya Bormihuauiesdy

(tnoua0 Enables 410 4.10.2)

mmdadoyadug @adandfomlasameneynuing

dhnm2) swanmanolulasing 4

il avab,
w2 (soammolu 15 fundadulasng i:m‘r’;‘ﬂr v w@2)
uvdsiufon
min3
nn2
the.(12) wommanol 1 doundsiulnnng
(1wt Enables 40 4.10.3) 832 mabauiiougnd high value uaz/3ogniis iy
a1 404 wil
a2 230 31w/l L Fwanmely 230
a3 411 T/l J 15 uwdadu s
a2 1,045 31/
ths.n2) Twoumanoly 1 feundadulanng v,
2
PRI I R ED S ER LT ST EATY 8.3.3 16 grimeidyTaedudnssdugamdedimuvesmionu v,
(PEA VOC System) 1z 3z0uu3msgnminiius | (3un.(n2),00.0.1-3, wan)) wiow agnsaunnudesmsuazinomandly 02)
(Customer Relationship Management : CRM)(f10) |3H7.(12) 1 51w/ lasna
(uTg1ny KEEN 14 §11 KE2 : Smart Service) .t @, man, mbl1-3) 99 s1e/lasina
(10 Enables 40 4.10.3) a2 @v., wan., nvil.1-3) 87 310/ lasune ol 8790
a3 v mon. mvbil1-3) 93 sw/lasine 15 FubdaiuTsina
102 (0., #on., nulvl.1-3) 280 570/ lasuner
tham2) swoumamely | deundedulasng
(10 Enables 40 4.10.1) 8.3.4 Wifnam KAMR agUinnzvidaymynanudosnsgnii high value
nazmiogniimuiinou mndoyaluszuunAmagad CRM Plus
(iufindoyanameiiddunnudo 8.3.2) Tasnaazt aa
min.1 404 3w/l
2 230 31/l L el 230 318 v,
min3 st swil Jis undedulasng mibiliuis
ma2 1045 5wl Wa2)
tho.n2) Swoumanoly | feundaaulasng
(1N Enables 0 4.10.4) 8.4 Sadunngndindugamunisi agumdyd nazmbsaunyminglne
a1 mvlvag 1 s
min2 mihag 1 A 1%
a3 mlag 1 s
2n2 T 3 s nuashu.
an2)

wanansuu 5 (6)



urnl§uiams szl 2563 (@iununiunsai 1)

msllfhaaugiimadamiaaiaziny uaz nvla. Tudeia

“ ‘o ‘
1. nquszasndegnsmans

(Strategic Objective)

S04 mtiugaAIMIgsHavesnns Taua¥a Advantaged Portfolio

Mugnm
(Customer Value Proposition )
2. nagnisziueaning
NMI duadumsaspuiaslissleminnmsaiie

ieWanngsiameriios

PV o
3. e iamsaivanusziueInns
- mwdiSovesumumsaniiugsiofeariion

v a4
- nu'lﬂgmmnmmm

4. hnang
“hitfeanda3enas 100

“laifiesnd 6,525 Aum

e PV o
5. pagNBszAUMENy 6. 1IN IAMSAUHHOUIZAVNBNY 7. fhviane
NM1 guadumsasuiasliselominnusaiie - swldgsiomeaiios “hidfeundn......... dm
. a4 4
wievianngsdofuariios
8./ Insams/am 9. nul HIR
a 9
(Operating Strategies 1130 Strategic Initiatives) (szypansnminnieunfSinamsethmne dhwane Tasunal Tasinm Tasines Tasunas I W% | HNELYe
(Activities / Action Steps)
a P o da & ¢ 9 v
g.umuauiinsgldongsiofifeiiosves PEA |9.1 nunaunagni, hyine nazumuaudumsaain
1z Doing Business N2 auzhaudunugstuasuazgsnufeiies fviua nagn 100%
(wlop1e KEEN 14 314 EB2 : PEA Product) dhwnonazumiay awlufeunmiou 2563
9.2 snfiumsmunagns thyane sazumuaudiumsaan
a1 100%
nln.2 100% 7 - 0.00%
a3 100%
702 100%
2 v o = PP e PN T
10. srpaniinnglfgshoaurazgsdoifenii| 10.1 duiumsamadagnivngugaiithnine 1w ngusyms,
z - = . oy 2
Naviua 17 ey asnnsUnnsesdaufiosdin, ngugndmiienlaunz g
(W18 KEEN 14 8% KE2 : Smart Service) 10.1.1 NUMMIRZIAINT WiTDOUVIE asunn ovldl. ¥4 13, nwla. waz nvlv. oz 1A1
niln.1 43 una 7
nin.2 4 N molulasing 1 100.00%
niln.3 48 una
M2 133 una ]
= v = = POV o T "
10. neuanufinngldgsnoaSunaz gsiofifeaii| 10.1.2 Saeuswalszgudmaddanuifumsama udwifnaung
z e 7
Manua 17 Uey¥ (flo) a1 1 A3
(Wlgwe KEEN 14 §14 KE2 : Smart Service)  |n¥n.2 1 a3 molulasung 2-4
a3 1 N
202 3 a5 J
Mn2 4 N

Landsuuy 5 (1/)



